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DONOR FLOW CHART Client: Date: 1/10/2011

Acquisition Channels Annual Donors Gift Range:
‘1 # of Donors: Total Revenue:
& ' |Tactics to Renew:

& Tactics to Upgrade to Midlevel Donor:

LIST

Mid Level Donors Gift Range:
# of Contacts: # of Donors: Total Revenue:
Tactics to Renew:
Tactics to Move to
Annual Donor: Tactics to Upgrade to Major Donor:

Major Donors Gift Range:

# of Donors: Total Revenue:
Tactics:

Tactics to Upgrade to Planned Giving:

Tactics:
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3 Key Poivts
. Avtomate Fundiraising
2. lneorporate the Right Structure
3. Ceverage Eelﬁ.tiauski,os



Derrick Feldmann
afel Ammu@mkie.ve.guicimge..com
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